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1. KUWAIT AS A

SOURCE OF GLOBAL

CAPITAL

Kuwait represents one of the most capital-dense
investor markets globally, despite its relatively small
population. The country combines high per-capita
wealth, strong state-backed financial stability, and a
long-standing culture of cross-border investment,
particularly into real assets.

Kuwait's total private financial wealth stood at
approximately USD 265 billionin 2022, with
projections indicating growth to USD 302 billion by
2027, reflecting a compound annual growth rate of
around 2.6%.

What distinguishes Kuwait is not just the size of its
wealth, but its distribution and deployment patterns.
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2. WEALTHDISTRIBUTION
& INVESTOR
CONCENTRATION

Kuwait has one of the highest concentrations of
high-net-worth and ultra-high-net-worth individuals
relative to population size:

- Approximately 217,000 HNWIs (USD 1m+),
growing at over 6% annually.

- Around 24% of total national wealth is held by
UHNWIs (USD 100m+), one of the highest
ratios globally.

- Kuwait City ranks among the top global cities
for billionaires per capita, with one billionaire
per ~33,000 inhabitants.

Implications for market access:
- Investment decisions are highly centralised.
- The number of actual decision-makers is
small.
- Access quality matters far more than access
volume.

For developers, this means lead quantity is a poor
proxy for opportunity.
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3. OFFSHORE WEALTH
& CAPITAL MOBILITY

One of the most defining characteristics of Kuwaiti
investors is the degree to which wealth is held and
managed outside Kuwait.

- Approximately 80% of Kuwaiti private wealth
is booked offshore, materially higher than the
GCC average of ~73%.

- Many Kuwaiti investors deploy capital via
foreign-based banks, asset managers, and
family offices.

- Only around 5% of regional family offices are
physically based in Kuwait, with the majority
operating through the UAE, Europe, or the UK.

Implications:
1. Kuwaiti investors are structurally comfortable
with cross-border deployment.
2. They are accustomed to international
regulatory frameworks.
3. Physical location of assets matters less than
confidence in governance and delivery.

Kuwait should therefore be understood as a capital-
export market, not a domestic retail market.

9979794

' KT EERFREN BF
o o ol T

2026 Kuwait Market




4. ASSET ALLOCATION
& PORTFOLIO LOGIC

Kuwaiti investor portfolios are typically well
diversified, with a strong institutional bias.

Current allocation trends indicate:

* ~57% of wealth allocated to equities and
investment funds.

« A rapidly growing allocation to bonds and
fixed income.

« Alternative investments expected to reach
35% of total portfolios over the medium term.

Role of Real Estate
Real estate plays a strategic, not speculative role:
« Capital preservation across generations.
« Yield generation in stable markets.
« Geographic diversification.
« Lifestyle and family usage (often alongside
investment logic).

As aresult:
« Transactions tend to be larger in value.
» Volumes are lower but more deliberate.
» Holding periods are typically longer than in
retail-driven markets.
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5. INVESTOR BEHAVIOUR:
HOW DECISIONS ARE MADE

5.1 Long-term Orientation
Kuwaiti investors overwhelmingly exhibit a long-term
investment horizon.

Short-term gains are rarely prioritised over:
« asset durability.
« delivery certainty.
« reputational confidence.

Decision-making timelines reflect:
« Initial engagement focused on understanding and
validation.
« Commitments following multiple touchpoints.
« Speed rarely rewarded; patience often
interpreted as seriousness.

5.2 Relationship-led Access
Investor behaviour is deeply relationship-driven:
« Trust accumulated through repeated interaction.
« Family, peer, and professional networks playing a
central role.
« Referrals and shared experience significantly
influencing outcomes.

Marketing visibility alone does not substitute for network
validation.

This creates:
« Clustering behaviour in specific markets.
« Repeat investment with known developers.
«» Rapid reputation compounding; positive or
negative.

5.3 Senior-level Engagement Expectations
Kuwaiti investors expect:

« Early access to senior decision-makers.

« Continuity in relationships.

« Accountability beyond the sales function.

Delegating engagement exclusively to junior sales teams
can reduce confidence rather than increase efficiency.
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6. CULTURAL & STRUCTURAL
DECISION DYNAMICS

Family-based decision-making
Investment decisions are often taken collectively
across families or family offices, increasing:

« consultation cycles.

« internal validation steps.

« emphasis on long-term reputation.

Risk perception

Kuwaitiinvestors are not risk-averse, but risk-aware:
» Regulatory clarity matters.
« Delivery track records matter.
« Jurisdictional familiarity matters.

Markets that reduce execution uncertainty

consistently outperform those that simply promise
returns.
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7. CASE EVIDENCE A |
UNITED
ARAB EMIRATES

Proximity, Depth, and Repeat Engagement
The UAE provides the clearest regional example
of how Kuwaiti capital engages when confidence
infrastructure is present.

Scale of Kuwaiti engagement

« Kuwaitis are the largest GCC nationality
investing in UAE real estate, holding 3,545
residential units, representing 42% of alll
GCC-owned properties (excluding UAE
nationals).

« Kuwaiti nationals hold 11,718 active UAE
business licences.

« Over 41,000 Kuwaiti investors are active in
UAE equities markets.

Why access works
« Physical proximity (~95-minute flight time).
« Strong regulatory clarity (escrow laws,
transparent registries.)
« Currency stability through USD-linked regimes.
« UAE-Kuwait double taxation treaty
improving net returns.

Behavioural outcomes
« High repeat-purchase rates.
« Portfolio-style acquisitions.
« Preference for future-proof products
(branded residences showing 25-35%
resale premium).

Key insight:
UAE success is not driven by marketing intensity, but
by long-term presence and delivery confidence.




8. CASE EVIDENCE B|

SPAIN

Outbound Appetite, Familiarity, and Community
Validation

Spain illustrates how Kuwaiti capital engages
internationally once trust compounds.

Scale of engagement
« Kuwaitis own 7,000+ properties in Spain, the
largest GCC nationality group.
« Annual purchases average 45-50 properties,
with ~20% growth over the past decade.
» ~95% of purchases concentrate in Andalusia,
particularly Marbella and Costa del Sol.

Why access works

» Long-standing investment history dating back
to the 1980s.

» 5-year Schengen visas with fast processing for
Kuwaiti nationals.

« Strong market fundamentals (715,000+
transactions in 2024; 5.6—-7.17% yields).

» Mature Kuwaiti-focused advisory and property
management ecosystem.

Behavioural outcomes
« Strong location clustering.
« Dual-use purchases
(=60% lifestyle / 40% rental).
» Developer presence following proven
Kuwaiti demand.

Key insight:

Spain attracts Kuwaiti capital not because it is
European, but because trust has accumulated over
decades.
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9. WHAT THIS MEANS
FORINTERNATIONAL
DEVELOPERS

Across both regional and international examples, the
patternis consistent:

« Access follows confidence, not campaigns.

« Presence precedes conversion.

« Reputation compounds returns.

« Markets that feel familiar attract repeat capital.

Developers that succeed:
« Understand the investor profile before
engaging.
« Align internal expectations early.
« Treat Kuwait as a long-term capital partner,
not a lead source.
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10. FINAL
TAKEAWAY

Kuwait is not a volume market.
It is a confidence market.

Understanding who Kuwaiti investors are; and
how they engage across proven markets; is the
foundation for productive, long-term engagement.




ENGAGE KUWAITI CAPITAL

AT CITYSCAPE KUWAIT 2026

This report outlines one clear reality: Kuwaiti capital
is accessible but only through trust, presence, and
long-term engagement.

Cityscape Kuwait (2 - 4 April 2026) is the platform
where international developers engage directly
with qualified Kuwaiti investors in a controlled,
relationship-led environment.

Participation is designed for developers who:
« Seek long-term capital partners, not
transactional leads.
« Understand the value of face-to-face
validation.
» Want to build credible, repeat engagement
with Kuwaiti decision-makers.

Cityscape Kuwait prioritises quality of access over
scale, and confidence over promotion.

Interested in engaging Kuwaiti investors at
Cityscape Kuwait 20267
Position your project in front of:
« Portfolio-led private investors.
« Family-linked capital.
« Advisors and intermediaries influencing cross-
border decisions.

All within a market context where trust is built
locally; before capital moves globally.
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SOURCES &
METHODOLOGY

This report draws exclusively from the following primary sources:

All statistics, behavioural insights, and market observations are derived from these
documents and interpreted for market-access and developer engagement purposes.

Global Wealth & Investor Profile

Boston Consulting Group — Global Wealth Report (2023)

Capgemini— World Wealth Report (2022)

Henley & Partners — World’s Wealthiest Cities Report (2025)

UBS — Global Wealth Report (2025)

EY — GCC Wealth Management Industry Report (2025)

Marmore — GCC Asset Management Report (2024)
KEN Research — GCC Wealth & Investment Insights

SWEF Institute — Sovereign & Institutional Capital Data

Family Offices & Capital Deployment

HSBC — MENA Family Office Landscape Report (2024)
Abdelrahman Bani Hani — Family Offices in the Middle East:

Structure, Trends & Strategic Insights
World Business Council Kuwait
Kuwait Investment Authority (KIA)

UAE Market & Kuwaiti Capital Presence

Gulf News & GCC Statistical Center —

GCC Real Estate Holdings by Nationality

Dubai Land Department — Residential Market Data
Knight Frank — UAE Residential Market Reports
Savills — World Cities Prime Residential Index

Abu Dhabi Residential Market Reports

Cityscape
Kuwait
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For the latest insights and updates from the real estate
industry, subscribe to our monthly newsletter.

UAE Ministry of Finance — UAE-Kuwait Economic Integration
Dhruva Consultants / EY — GCC Double Taxation Treaties
Invest in Dubai — Real Estate Taxation Framework

Regional & Cross-Border Investment

Markaz (Kuwait Financial Centre) - GCC Real Estate Reviews
BLME / Al Rayan Bank — GCC Investment Barometer

Primo Capital / Totality — Global City Comparisons

Spain Market & Kuwaiti Investment

Knight Frank — The Wealth Report (2025)

Global Property Guide — Spain Residential Market Analysis
Panorama Properties — Marbella Property Market Report
Sun Properties Marbella — Costa del Sol Price Trends
Marbella Invest Pro — Costa del Sol Market Outlook

Cima Real Estate — Marbella Pricing Analysis

Policy, Regulation & Visa Environment

AGBI - Gulf Investor Coverage on Spain

Sharge Trade / Zawya — GCC Investment Flows into Spain
Echeverria Abogados — Spain Golden Visa Policy Updates
Terreta Spain — Residency & Visa Policy Analysis

Golden Visas — EU Residency Alternatives

Kuwait Times — Spain—Kuwait Visa & Diplomatic Developments
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